Koorcyxiecoka P.b.
K.e.H., cm. uKa1aoay Kagheopu
mypusmy ma 20menbHo-pecmopanHoi cnpasu

Ymancokozo deprrcasnozo nedazoziunozo ynisepcumemy

THTEPHET-TEXHOJIOI'TI TA IX BUKOPUCTAHHS Y MAPKETHHI'Y

BaxxnuBow (yHKIi€I0, Ky BUKOHYIOTh |HTEpPHET-TEXHOJIOTI B MapKETHHTOBIH
TISJIBHOCTI TIANPUEMCTB € 30yTOBI Ta JIOTICTHYHI (PYHKIIi, IO 3HAXOASATH CBOIO
peaiizamilo B CY4YaCHMX TEXHOJOTISX eJNeKTpPOHHOI Komepiii. OcCTaHHIM dYacom
HAWOUIBII ~ TEpPCINEKTHBHUM  BaplaHTOM  BHUKOPUCTaHHS  [HTepHET-TEXHOJOTii
KOMIIaHISIMA € eJIGKTPOHHA KoMepllis (Mpofaxi Ta 3aKkynku depe3 [aTepHer) [1,
c.15].

Jlnia Benukux [HTepHET-KOMIIaH1M AOLIIbHA HACTYIHA MTOCIIIJOBHICTh BXO/IKEHHS B
CJIEKTPOHHY  KOMEpIIIO:  €JEKTPOHHA TOPriBIsS  HENPO(IILHOK  MPOAYKIIIELO,
BKJIFOYAIOYM TPOIAYKIIIO JOYIPHIX 1 CHUIBHUX MiANPUEMCTB; €JIEKTPOHHA 3aKyHiBJIs
CUPOBMHU U KOMIUIEKTYIOUUX, IPOBEJCHHA TEHIEPIB Ha IOCTAaBKy Marepialis;
€JIEKTPOHHA TOPTIBJISI OCHOBHOIO MPOAYKIIIEIO.

EnexTpoHHuii 013HEC BIJHOCHO HEAABHO IOYAB IMOIIMPIOBATUCS Y CBITI, ajleé BXKE
3apa3, M0 TEeMIIax BIIPOBA/DKEHHsS 1 pe3yjbTaTaX MOXKHA CKa3aTH, 110 B HEAAJIEKOMY
MaiilOyTHHOMY BiH CTaHE OCHOBHHMM (DAKTOPOM KapJIWHAJIBLHOTO TIEPETBOPEHHS BCIET
cucteMu 30yTy ¥ 3aKyIliBedb, NMEPEBENCHHS i€l TISAIBHOCTI Ha  SKICHO I1HIIHWH,
rJ100aNnbHUI PIBEHbD.

Ha nanuii MOMEHT BUAUIAETHCS YOTUPHU HAMPSAMKHU €JIEKTPOHHOI KOMepIii: Oi3Hec-
oi3nec (business-to-business, B2B); 6isHec-cniokuBau (business-to-consumer, B2C);
0i13Hec-agmiHicTpaniss  (business-to-administration, B2A); cnoxuBau-aamiHicTparis
(consumer-to-administration, C2A) [1, c.64].

Hampsimok business-to-business (B2B), Bkmtouae ceGe Bci piBHI iH(pOpMaIiiHOT
B3a€EMOJIi MIK KOMIIaHIIMA. Burogu Big MOAIOHOTO CHIBPOOITHUIITBA BaXKO
nepeoiHuTy. Hampukman, aunep OAepKye MOMKIUBICTh CAaMOCTIMHO PO3MINTyBaTH
3aMOBJICHHS W CTEXHTH 3a XOJOM IX BHKOHAHHS, TMpAIOud 3 0a3zaMu JaHHUX
rocTayajbHUKa Ta Yy TaKUH CIOCIO, OAEpKyrouM HeoOX1AHY 1H(opMaIlito Mpo 3anacu
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CKJIQJICBKUX 0a3, MOKE ONEpPaTUBHO BiACIIIKOBYBaTH 3alacd MapTHEpa Ta BYACHO iX
MOMOBHIOBaTH. YIIJIOMY BapTO CKa3aTH, IO MOTEHIal eJeKTpoHHOi TopriBmi B2B
JIOCUTH BHUCOKHIM.

Hampsimok  business-to-consumer (B2C) € HaiOLIBII TEPCIEKTUBHUM, TOMY IIIO
HOro OCHOBY CTAHOBHTH €JIEKTPOHHA pPO3/ApiOHa Topriid. B InTepHer mpaioe Benuka
KUIBKICTh €JIGKTPOHHMX MarasuHiB, $KI MPOIOHYIOTh IIMPOKHH CIEKTp TOBapiB 1
MOCITYT.

Business-to-administration (B2A). B3aemomis 6i3Hecy Ta ajamiHicTpallli BKJIOUYA€E
JUIOBI 3B'SI3KM KOMEPIINHUX CTPYKTYp 3 YpPSJIOBUMH OpraHi3allisiMu, MOYHMHAIOYU
Bil MICIIEBOI BJIaAM ¥ 3aKiHYYIOUM MDKHApPOJHUMHU opraHizamism. [Ipumipowm,
OCTaHHIM 4YacOM Yy HasBHOCTI TpParHeHHs YpPsSIiB PO3BUHEHHX KpaiH 1 KEpiBHUIITBA
MDKHApOJHUX OpTaHi3alliii, aKTUBHO BHKOPHUCTOBYBAaTH I[HTEpHET I TMPOBEACHHS
3aKyMiBeJIb TOBapiB Ta MOCIAYr HUIIXOM MyOJiKaimii OToJOIIeHb 1 Pe3ysbTaTiB
ykiajeHux yroia. Hepinko, KOMepiiiiiHi CTPYKTypH MarOTh MOKJIUBICTh HAIPaBISITH
CBO1 IIPOIO3HUIIIi B €JIEKTPOHHOMY BHUTJISIIL.

Hampsimok consumer-to-administration (C2A) HaliMeHIIT pO3BUHEHUM, OJHAK Mae
JOCUTh BUCOKHWA MOTEHLIAJN, 0 MOX€ OyTM BHUKOPUCTaHW JUisl  OpraHizarii
B3a€EMOJIIT ypsiAy U CIOKKMBava, 0COOJIMBO B COIIANIbHIN 1 TOAATKOBIH cdepi.

OTxe, MMPOKOro 3acTOCyBaHHS [HTepHET-TEXHOJOT1l HA0yIu B TaKUX HaIpsiMax
MapKETUHIOBOI AISUIBHOCTI MIANPUEMCTB K peKjama, MATPUMKA JUIOBHX 3B'A3KIB Ta
3B'SI3KIB 3 TPOMAJCHKICTIO, MIATPUMKA CIIOKUBAY1B, MPOCYBaHHS TOPTIBEIHHOI MapKu
KOMITaHii, CTUMYJIIOBaHHS 30yTy, BUBUCHHS Ta JOCII/DKCHHS CTPYKTYpH PHUHKY Ta
MPOBEJICHHS MAapKETUHTOBUX JOCIiIKEHb.

Takum uwuHOM, IHTepHEeT-TeXHONOTIT B yce OUIbIIM Mipl MOYMHAIOTH
BUKOPHCTOBYBATHUCS KOMITaHISIMU SIK BUCOKOS()DEKTUBHUN IHCTPYMEHT MapKETHHTOBUX

KOMYHIKAIliil B KOMEPIIHIN AISTBHOCTI.
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