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EVALUATION OF FUNDRAISING AND GRANTWRITING
AS INSTRUMENTS OF FINANCIAL SUPPORT FOR THE
DEVELOPMENT OF TERRITORIAL COMMUNITIES

Abstract. The article focuses on the study of fundraising and grantwriting,
their role in the context of war and in the implementation of projects at various
levels, including at the level of territorial communities. The reasons for limiting the
funding of socially significant projects, which necessitate the search for alternative
sources of financial resources, are indicated. It is noted that fundraising is not
widespread in Ukraine and is often associated with charity and social projects. The
importance of understanding that fundraising and grantwriting as tools for financial
support for the development of territorial communities can be used not only for
charity, but also for commercial projects and attracting investors is considered. The
structure and possibilities of fundraising for the restoration and development of
territorial communities are considered. Attention is paid to the conditions for
applying fundraising technology in the activities of territorial communities. Risks
and obstacles, as well as chances and opportunities for Ukrainian realities in the
context of war are analysed. The expediency of choosing a specific fundraising tool
Is substantiated, taking into account the duration of the project, effectiveness, cost
of the organisational stage and available financial resources. A number of key
benefits of using fundraising tools for implementing local projects are highlighted.
The factors that can stimulate or limit the development of fundraising are
summarised. The use of fundraising tools as a mechanism for improving the
decision-making process for the implementation of local projects is proposed.

The article substantiates measures to form social partnerships, expand
fundraising opportunities, promote charity and philanthropy, and ensure the
reliability of information and transparency of financial reporting. These conclusions
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can serve as a basis for developing strategies and programmes for NGOs aimed at
increasing the effectiveness of fundraising and ensuring the sustainability of their
financial activities.

Keywords: territorial communities, fundraising, grantwriting, risks, financial
support, mechanism for attracting financial resources, project, extra-budgetary
resources.
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OIIIHKA ®AHJIPEU3UHIY TA TPAHTPAUTHUHIY SIK
IHCTPYMEHTIB ®IHAHCOBOTI'O 3ABE3IIEYEHHA PO3BUTKY
TEPUTOPIAJIBHUX I'POMA /L

AHoTaNis. Y cTaTTi 30CcepePKeHa yBara Ha JAOCTiDKeHH] GpaHApali3uHTy Ta
IPaHTPAUTUHTY, iIXHBOI POJI B YMOBax BIMHM Ta B peajizallii IPOEKTIB HA PI3HHUX
pIBHSIX, 30KpeMa Ha pIiBHI TEpUTOpIAIbHUX Trpomaja. BkazaHo Ha NOpUYMHHU
oOMeXeHHs (piHAHCYBaHHS CYCNUIbHO 3HAYYIIMX MPOEKTIB, 110 OOYMOBIIOIOThH
HEOOX1JJHICTh MOIIYKY aJbTEPHATUBHUX JKEpeI (PIHAHCOBUX peCypciB. 3a3HAUEHO,
mo ¢daHIpali3uHT HE € MIMPOKO MOIIMPEHUM B YKpaiHl 1 4acTO acCOIIIOETHCA 3
0JIaroiMHICTIO Ta COLIAIBHUMU MPOEKTaMU. PO3TIIIHYTO BaKJIUBICTh PO3YMIHHS,
o ¢aHapal3uHT Ta TPAHTPAUTHHT, SIK THCTPYMEHTH (HIHAHCOBOTO 3a0e3MeUYeHHs
PO3BUTKY TEPUTOPIATILHUX TpPOMaJ MOXYTh OyTH BHUKOPUCTaHI HE JUIIE s
ONaromiHUITBA, ale W JUIsi KOMEPIIMHUX TMPOEKTIB Ta 3aIy4eHHS 1HBECTOPIB.
Po3risiHyTo CTPYKTYpy Ta MOXIHMBOCTI (aHApPaW3UHTY IS BIAHOBIICHHS Ta
PO3BUTKY TEPUTOpIaIbHUX TpoMajJ. 3BEpHYTO YyBary Ha YMOBH 3aCTOCYBAaHHS
TEXHOJIOT1i (paHIpal3uHIy B JISUIBHOCTI TEPUTOPIAIBHUX Tpomai. AHali30BaHO
PHU3UKH Ta MEPEIIKOIU, a TAKOXK IIaHCH Ta MOXKJIMBOCTI JJIsl YKPATHChKUX peatiiii B
yMoBax BiMHU. OOIPYHTOBAaHO AOLUIBHICTH BHOOPY KOHKPETHOTO IHCTPYMEHTY
(baHapaii3uHTy, BpPaxOBYIOUM TPUBAIICTh MNPOEKTY, PE3YIbTATUBHICTh, BapTICTh
oprasizaiiifHoro etamy Ta HasBHI1 (piHaHCOBI pecypcH. [liIKpecieHo psii TOJIOBHUX
BUTOJl BIJl 3aCTOCYBAaHHS 1HCTPYMEHTIB (haHIapail3uHry Juisi peami3auii MPOEKTIB
MICHEBOIO0 3HAUEHHS. Y3arajibHEHO (akTopH, SKI MOXKYTb CTUMYJIOBaTH abo
oOMeXyBaTh  PO3BUTOK  (paHApal3UHTY.  3ampoOIlOHOBAHO  3aCTOCYBaHHS
IHCTPYMEHTIB (aHApal3uHTY SK MEXaHI3My IOKpAIlleHHs MpOIecy HPUIUHATTS
pillIeHb CTOCOBHO peaizallii MPOEKTIB MiCIIEBOTO 3HAUYCHHS.

OOrpyHTOBaHO 3axoau 100 (OPMYBaHHSA COIIaJLHOTO TAPTHEPCTBA,
PO3IIMPEHHS] MOXIJIUBOCTEH (paHApal3UHTy, TMOMyJsipu3alii OJarogidiHoOCTI 1
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MEIEHATCTBA, a TaKOX 3a0e3MedYeHHs JOCTOBIPHOCTI 1H(OpMAIlii Ta MPO30POCTI
¢diHancoBoi 3BITHOCTI. Lli BUCHOBKM MOXKYTh CIIYKUTH OCHOBOIO JIJISI PO3POOKH
CTpaTeriii Ta mporpam Jjisi TPOMAaJICBKUX OpraHizalliii, CipsIMOBaHMX Ha M1IBUIICHHS
edeKTUBHOCTI haHIPAN3UHTY Ta 3a0€3MeUEHHS CTIHKOCTI X (hiHAHCOBOI TISITHHOCTI.

KarouoBi cioBa: TeputopianbHi rpoManu, (aHAPEH3UHT, TPAHTPANUTHHT,
pu3uky, (QiHAHCOBE 3a0E€3MEUCHHS, MEXaHI3M 3alydeHHs (IHAHCOBHX PECYpPCIB,
MIPOEKT, 03200 KETHI PECYPCH.

Problem statement. Despite the ever-growing volume of social initiatives,
Ukraine is significantly lags behind other countries in terms of the number, volume
funding and performance indicators in terms of the effectiveness of the
implementation of priority social and economic measures and programmers. In the
context of the systemic economic crisis and, as a result, the constant reduction in
funding for Ukraine's social sector, fundraising for social projects can become an
adequate means of ensuring the development of social services in local communities
and the formation of an active civil society. Implementing new creative ideas
requires finding sources of funding. In the pre-war period, many individuals and
organizations in Ukraine had to apply for grants. In the context of the war, the
situation is changing, as resources are needed, on the one hand, to fight the war and
provide humanitarian aid to the victims, and on the other hand, to promote economic
development by supporting existing or starting new businesses.

It is the development of fundraising and grantwriting for social projects in
Ukraine that should help to institutionalise such activities and, ultimately, influence
the solution of urgent social problems in the restoration of the territorial community.

Analysis of the latest research and publications. A significant number of
scholars have studied the use of fundraising tools to implement local projects of local
importance for territorial communities. Currently, technologies and mechanisms of
grant support (so called project management, project management, fundraising,
grantwriting, etc.) a fairly large number of works. For experts in countries with
developed economies, fundraising is a common procedure: grant or venture capital
funds announce competitions, and the winners receive funds. The study of
fundraising is carried out by domestic and foreign scholars, namely: A. Tarasov,
S. Kuts, N. Tyurina, N. Karvatska, T. Nazarchuk, O. Kobzarev, V. Ogorodnyk,
V. Kozak, M. Delini, T. Artemyeva, A. Balashova, O. Bashun, T. Bogolib, A. Douglas,
L. Zolotova, O. Ovsyanyuk-Berdadina.

The purpose of the article is to analyse the peculiarities of fundraising and
grantwriting in Ukraine as instruments of financial support for the development of
territorial communities and to evaluate their results in order to identify areas of
optimal application.

Presentation of the main material. The development of fundraising and
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grantwriting contributes to the effective activities of non-profit and public
organisations that need to constantly raise financial resources to achieving priority
goals in certain areas.

The participation of citizens in local self-government processes is a
prerequisite for the civilised democratic development of any state. The Laws of
Ukraine "On Local Self-Government in Ukraine" [1] and "On Voluntary
Amalgamation of Territorial Communities” [2] define a wide range of forms of
public participation in local self-government, with a special place among them
occupied by voluntary amalgamation of territorial communities.

Grantwriting is a technology for writing projects (applications) to obtain funds
for a specific project.

Grantwriting is the art of writing projects for non-repayable financial
assistance, which includes a whole range of professional skills in project
management, analytics, planning, risk management, marketing, PR management,
business communication, and document management. The main thing in this case is
to convince the grantor that your project is the most relevant and competitive and
that your team will be able to effectively implement it.

According to leading scholars, the small amount of revenues does not allow
regional authorities to be financially independent and act in the regions, influencing
socio-economic processes. Access to debt markets is constrained by high interest
rates, which exceed the burden on local budgets. Revenues from municipal
enterprises do not always cover the costs of their maintenance, and the mechanism
of using budget funds does not ensure that public needs are met [3].

At the present stage, among all the known instruments for attracting financial
resources, fundraising has already proven to be an effective tool in the structure of
potential sources of funding. In this case, a non-profit project should be understood
as a set of planned activities united by common goals aimed at achieving a social
effect rather than making a profit.

Fundraising is the process of raising money and other resources (human,
material, informational, etc.) that an organisation cannot provide on its own and that
are necessary for the implementation of a particular project or its activities in
general. Fundraising is the search for resources (people, equipment, information,
time, money, etc.) to implement projects and/or maintain the existence of an
organisation.

Fundraising is the process of raising funds and other resources for the
implementation of specific tasks or projects, as well as to support the activities and
the existence of the organisation as a whole [4].

Fundraising is a broad field of activity that covers the attraction of various
sources of funds: donor, membership, and charitable. This type of activity is also
called grantwriting [5].
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Fundraising, as the newest mechanism for raising financial resources, is
intensifying its activities in Ukraine, and at the same time, the category of
fundraising is being radically redefined, which is interpreted not as raising financial
resources to cover its existence, but as an invitation to investors, sponsors, and
patrons to participate in socially important local projects.

Fundraising is not widespread in Ukraine and is associated with charity,
philanthropy and social projects. However, it is important to understand that
fundraising is also about raising resources for commercial projects, finding a
financial sponsor, barter sponsor, or investor.

For specialists from countries with developed economies, fundraising is a
common procedure: grant or venture capital funds announce competitions, and the
winners receive funds.

The interpretation of the concept of fundraising is multifaceted and is
considered in the scientific literature from different angles. In our opinion, the
category of fundraising from the perspective of professional activities to mobilise
financial and other resources from various sources will be most clearly identified in
the studied category for the implementation of socially significant and non-profit
research projects that require special knowledge and fundraising skills, which can
influence the adoption of a positive donor decision [6].

In this case, the fundraising campaign, in accordance with the goals,
determines the tasks of project and operational fundraising. Project fundraising is
aimed at raising financial resources to implement projects and programmes. It
encourages increase in donor demand, as funds are spent on the implementation of
a specific project with clearly defined tasks and cost items, and the result of
fundraising is the achievement of a specific social effect. For donors such
investments are considered acceptable, convenient for reporting and determining the
effectiveness, possible receipt of additional benefits, and improvement of the
company's image in case of successful project implementation.

As a result of the research, it has been established that everythingrelated to the
financing of territorial development programs in Ukraine is focused on financing
theworks provided for by the program (which has already been developed or should
be developed).The issue of financing the work on developing the program, managing
its implementation andevaluating the results is not regulated at all. The situation is
similar to the one when we plan to ridea car somewhere, we pay attention to the
question of the availability of a car, its condition and cost, and completely ignore the
issue of the driver of the car and his abilit y to manage it. In such a situation, it is
very difficult to expect results, that is, to arrive at the final destination, which is
theresult of the territorial development program. The system of legislation on urban
planning statesthat «... financing of works on the planning of territories at the state
level, the development of regulatory documents on planning and development of



territories, the implementation of priorit yresearch work is carried out at the expense
of the State Budget of Ukraine.» Accordingly, it is determined thatfinancing of
works on planning of territories of local subordination is carried out at the expense
of local budgets [7].

Thus, the need for a project arises when a particular situation does not satisfy
the community residents, and a certain part of the community (public authorities,
NGOs, initiative groups) seeks to change it in the face of a shortage of resources
(time, money, human resources).

The sequence of actions of any team from project launch to its full completion
Is approximately the same for any project, regardless of whether it is a simple or
complex project, large or small, involving several people or a large group.

O. Grabchak notes that fundraising is a conscious and voluntary mobilisation
of internal and external resources for the implementation of socially useful
initiatives [8].

Today, grants are increasingly becoming the main source of funding for
projects and programmes of cooperation for the restoration and development of
territorial communities.

M. Sbruyev, studying the technology of grant awarding, is convinced that the
research grant has become a mechanism for the distribution of not only economic
resources, but also scientific capital. He considers grant competitions as a space of
"high competition between scientists and research teams" [9].

The researcher identifies a significant number of research grants (in particular,
those that are the most common in the United States, as the country with the most
developed system of grant support for scientific research):

1) grants for individual research;

2) grants to universities for research;

3) grants for

4) scholarships for young scientists;

5) awards of various kinds;

6) scholarships for postgraduate students;

7) access to libraries;

8) scholarships for doctoral students;

9) awards for young scientists;

10) grants for participation in conferences;

11) personal development of scientists;

12) grants for establishing foreign contacts;

13) post-doctoral scholarships;

14) scholarships for Principal Investigators;

15) grants for conferences;

16) funding for dissertations;

17) development of links between universities and private business [9].
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Charity and fundraising continues to develop. The main work of the public
sector is to using private action to help the public.

Fundraising is the process of seeking and collecting voluntary financial
contributions through the involvement of individuals, businesses, charitable
foundations or government agencies. While fundraising usually refers to attempts to
raise money for non-profit organisations, it is sometimes used to identify and attract
investors or other sources of capital for for-profit enterprises. Traditionally,
fundraising has consisted largely of asking for donations through face-to-face
fundraising, such as door-to-door fundraising. However. in recent years, new forms
have emerged, such as online fundraising or a reformed version of grassroots
fundraising. Fundraising is an important way for non-profit organisations to raise
money for their operations. These operations can relate to a very wide range of
issues, such as religious or philanthropic groups, such as research organisations,
public broadcasters, political campaigns and environmental issues.

One of the main elements of fundraising is the process of seeking for grant
funding. A grant is money provided by a funder to an the final organisation. Often,
this grantor is a government agency, a charitable foundation or a specialised grant-
making institution. Funds are provided to an individual organisation (usually a non-
profit organisation, sometimes a business or local government) for a specific purpose
related to the public benefit. Unlike loans, grants are not repayable.

Grant writing is the practice of completing the process of applying for a
financial grant from an institution such as government department, corporation,
foundation or trust. Such application processes are often referred to as either a grant
proposal or a grant application. To successful grant writing requires a clear
understanding of grants [10].

The recent economic crisis following the COVID-19 pandemic restrictions
has led to such a sharp decline in donor funding that it has created serious financial
challenges for many NPOs in Ukraine and globally. The management of economic
resources is crucial for the sustainability of NPOs, and the current reduction in
available funding has highlighted the importance of financial management for the
sustainability of NPOs in difficult economic conditions.

Despite the fact that the principles and framework for grantmaking are widely
are widely applied, successful grant writers are able not only to mobilise knowledge
about the form and content of proposal documents, but also the intertextual
connections of a particular proposal with other related documents (e.g, funding
organisation's own mission statement and ongoing projects, correspondence with
organisation's staff, supplementary materials, budgets, general and organisation-
specific organisation's general and specific writing guidelines, etc.).

The stages of creating a grant proposal usually include:

1) Analysis of the target audience of the proposal.

2) Analysing the purpose of the proposal.
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3) Gathering information about the subject of the proposal.

4) Writing the proposal.

5) Finalising the proposal.

6) Reviewing, editing and proofreading the proposal.

7) Submission of the proposal.

8) Waiting for the results [9].

Once funding is received, the process of project implementation follows, and
after implementation, reporting is required, both to the Ukrainian tax and statistical
services and to the donors.

Thus, grantwriting and fundraising is a multi-stage process that is complicated
by economic crises, competition and the complexity of this work.

Grantwriting is defined as the art of writing business projects to obtain non-
repayable financial assistance. Grantwriting technologies - writing grant
applications, organising the interaction between grant seekers and grantors are
covered in detail. Most experts believe that an active and competent position of a
grant seeker as the main factor of success in this area. This position is to have:

1) a clear understanding of the purpose, objectives, level of complexity, timing
and expected results of the of the research project; the amount of resources required:
financial, material, intellectual, time, etc;

2) a well-thought-out algorithm for searching for potential sources of funding
with due regard for the applicant's geographical location;

3) Understanding the policy, intentions and objectives of the funds selected as
a result of the search;

4) understanding the logic of the experts who select applications;

5) fruitful interaction with an experienced grant writer-consultant;

6) quality of the application presentation: convincing in the formulation of
relevance, scientific significance, professional and linguistic literacy, compliance
with the requirements of the volume and style of presentation;

7) convincing in proving the benefits of the project for your country, as the
goal of most international funds is to help a specific of international funds is to help
a particular country;

8) the reality of implementation and economic prudence of the project [9].

Local authorities hardly ever use various mechanisms to finance the solution
of social problems of the community, except for budgetary funds of various levels.
The use of various fundraising instruments to attract extra-budgetary funds, such as
those held by non-governmental organisations, remains outside the attention of
officials. By applying such tools, local authorities can significantly expand
opportunities for implementing the necessary programmes and projects for the
restoration and development of territories, so ideally, fundraising should be used
systematically.

It is important to note that in some regions of Ukraine, one-day fundraising
workshops have been held for representatives of different communities, but such
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events are not enough to properly disseminate successful experience in raising
additional extra-budgetary funds. However, local authorities do not necessarily have
to do this on their own; the best solution is to engage external experts from
consulting firms.

As arule, grantwriting firms are expected to provide a wide range of services:
to help researchers effectively manage grant programmes, ensure the highest
standards of reporting, take care of the bureaucratic and formal details of grant
management, and save researchers' time and effort for creative for creative and
productive work. The priorities of such a firm should be: maintaining high quality
standards of work; building long-term relationships with clients based on mutual
respect and trust; ensuring a high degree of service reliability and compliance with
ethical standards [9].

Development of fundraising at the level of territorial communities in Ukraine
Is characterised by a number of factors that stimulate and limit its implementation.
The main factors that influence the success of a fundraising campaign include the
following: a positive image of the community formed in the process of
communication with representatives of the donor organisation; experience of
scientific cooperation with business structures; experience of cooperation with other
charitable organisations; presence of well-known political or cultural figures among
the members of the recipient organisation; a well-designed project; the presence of
personal qualities of a specialist of a fundraising specialist, namely the ability to tell
and and persuasion skills [11].

At the same time, the limiting factors for the development of fundraising are:
the use of "forced charity" in public educational and medical institutions, etc.; the
lack of a single information centre that would provide information about charitable
organisations and their representatives, verify the legality and appropriateness of
their existence, and provide legal assistance, etc.; "misuse™ of charitable funds and
the lack of punishment for project participants; financial institutions do not inform
persons opening charitable accounts about the purpose of their donations. As a
result, these factors create a persistent distrust and general misunderstanding of the
meaning of charity and the implementation of fundraising in Ukrainian society. The
main fundraising tools include the following, as shown in Fig. 1.

Key fundraising tools
v I
state donor .. .
funding aid Sub%i?r:cta:sr fundraising portals fundraising events
crowdfunding advertising endowment social entrepreneurship

Fig.1. Key fundraising tools [9]



Along with fundraising and grantwriting, there is such a financial mechanism
as crowdfunding, which is the attraction of funds for the implementation of projects
(cultural, social, commercial, political, creative and personal) from many individuals
(English: "crowd" - crowd, "funding" - funding). Crowdfunding platforms on the
Internet help to raise these funds. Shareholders (sponsors) can receive a non-
financial reward for their donation (a souvenir, gratitude, pre-order of a product, etc.)
or financial (royalties, shares, etc.) [12].

It is believed that crowdfunding differs significantly from other types of of
financing - charitable donations (in that it implies a specific reward for a contribution
to the project; in that the motive for providing funds is primarily the desire to support
a promising and strong project, not pity and compassion); credit (the and
compassion); loans (no risks); grants (the project author sets the rules of the game,
the terms of fundraising no grant agreements with the donor, etc.); investments
(crowdfunding projects do not involve shareholders' interference in creative or
business processes, do not involve the transfer of a company's share or deductions
interest from sales of the future product).

As noted above, public funds mainly finance all decentralisation and local
self-government projects, and fundraising helps to solve socially significant
problems, increase the welfare of the population, improve their quality of life,
improve health, and raise the consciousness of the country's citizens [13].

Territorial communities can receive donor assistance from international funds
upon successful submission of a project application, where a significant number of
donor agencies can provide funds without announcing a competition with a clearly
defined deadline. Therefore, competitions of embassies of developed countries,
competitions of EU and UN institutions, international and regional banks, as well as
competitions of governmental of foreign countries [14].

The fundraising mechanism also includes modern means of disseminating
information using digital data transmission and visual stimuli to attract a large
audience to solve social problems. Implementation of fundraising projects involves
an extensive promotional campaign based on the use of all types of media, NGOs,
and PR companies to disseminate information about the project and the relevance of
its implementation, emphasising the importance of the contribution and status of
each of its participants.

Risks and obstacles to fundraising in the context of the war in Ukraine include:

- evacuation of important staff and project team members from the war zone to
western Ukraine or abroad: payment of housing costs for relocated Ukrainian specialists;

- Differentiation/diversification of the Ukrainian project portfolio: business
can and does operate in safe Ukrainian cities;

- changing consumer priorities: business losses;

- reputational risks - the team includes citizens of the aggressor country or
funding of the previous stages by the invader's funds. Alternative buying out a share
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of the project or agreeing to leave the team;

- potential risk of pre-financing of European and American startups with
Russian money: sale of shares toxic investors;

- conditions for Ukrainian companies aimed at the global market have not
changed: funders are looking for startups/projects that have worked and working for
the US, EU or Asia.

Let's look at the chances and opportunities for Ukrainian startups in terms of
sources of funding, i.e. fundraising. As of today, the industry is coming out of its
state of shock and is dealing with new realities and potential opportunities. The army
and military ammunition are currently the most relevant areas for investment.
Military adjustments require new risks to be taken into account, which means that
fundraising for Ukrainian startups is taking longer and slower. However, investment
is still happening today, for example, in highly specialised projects related to
cryptocurrency or decentralised technologies. Small amounts of financial resources
can be obtained from funders in Ukraine, while large amounts and acquisitions are
difficult. In addition to military risks, discounts and limited demand should be taken
into account. There are funds that have changed their investment terms. Offers are
open from Polish and Estonian funds. Among the wartime initiatives is a $5 million
fund from Google for Startups, which will be managed by the Polish accelerator
Huge Thing. The plan is to finance 50 startups by the end of 2022. The money will
be used to restore businesses damaged by the war and to develop new products that
are relevant during the fighting [11].

The development of any project begins with the identification and analysis of
problem situations - real difficulties or untapped opportunities (Fig. 2).

Project concept: identifying problems and needs

A

Determining the list of relevant grantors

A

Identification of current competitions

A

Read the terms and conditions of the application

A

Making the decision to apply

A

Forming a team to prepare an application

Preparing and submitting an application

v

Conclusion of the contract OR
Analysis of the work performed

A

Fig. 2. Grantwriting and fundraising as tools for project preparation and
implementation [14]



A problem should be defined as an existing negative situation, not the absence
of a desired situation. There must be evidence that the problem actually exists. The
problem must be clearly defined and solvable. That is, it can be solved with grant
funds (possibly with co-financing).

An endowment is a financial instrument that provides that communities,
having received funds from the endowment provider, invests them, and the income
received is directed to the goals provided by the endowment provider related to the
development of social infrastructure on a charitable basis. Thus, an endowment
secures the financial stability of charitable activities by receiving guaranteed passive
income, creating a long-term source of funding for certain non-profit activities [15].

The most dominant goal of fundraising is to attract new donors and feedback
from those who have participated in the process. The cause and effect relationship
in fundraising for business development from donor sources is more expedient to
receive stable and systematic small than large, but rare, financial receipts [16].

Conclusions. Ukraine's involvement in the global "grant space” through
special financial mechanisms of fundraising and grantwriting will contribute to both
an increase in extra-budgetary revenues to finance research and improve the material
and technical support of individual institutions and organisations, as well as the
development of scientific potential, more rational organisation of research and
development, and a developed system of commercialisation of scientific results.

Today, there is no single way to guarantee funds for the implementation of
project ideas. Fundraising is a complex, long-term and step-by-step activity that can
lead to productive and long-term cooperation with foundations, research
organisations or public initiatives.

Fundraising is a process of seeking resources aimed at achieving a common
goal or solving a problem in a more global context.

Fundraising and grantwriting technologies will allow attracting external
funding (and, as you know, the financial stability of any organisation depends on the
number of ways to earn money, and multichannel financing depends on the
diversification of services); scientific partnerships provide an opportunity to to gain
new experience, establish new connections; work with grants is evidence of prestige,
a certain level of competence of the organisation.

A promising area for further research on the issue is to master the tools of
fundraising and grantwriting and to understand the differences between tools for
different categories of donors, which is of both scientific and applied value, and to
develop an optimal methodology that will allow, through cooperation and mutual
benefit from the implementation of projects of local importance to territorial
communities to implement social policy.
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